
 
 

 
IS A DIRECT SALES BUSINESS FOR YOU? 

 
You might be considering working from home, or developing a home-based business, and you've 

probably heard of direct sales. This is not the only way to make money from home, but it is a 
legitimate way that is gaining popularity. Here are some tips on how to decide if a direct sales 

business is right for you.  
 

1. Do you like selling? 
 

Okay, so this is a very basic question, but it's surprising how many potential direct sales 
entrepreneurs neglect to ask it! If you are going into direct sales, you need to feel comfortable 
selling. You may love a product, but that does not mean you would be comfortable selling it.  

 
Direct selling involves a lot of interaction with people - these days, though, you can do a lot of that 
interaction over the internet, which many people find more comfortable than cold calls and real-life 
home parties. Nonetheless, you need to be able to communicate well, no matter what your medium 

of communication is.  
 

It doesn't help if you are shy about asking people to buy something. Many people love a product, but 
they just aren't comfortable asking people to buy it from them. So consider your comfort level in this 

regard. 
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2. Do you have money to invest? 
 

You will likely have to invest some money when you go into direct sales. (You will have to invest 
something just about any time you go into business for yourself.) Decide ahead of time on an 

amount you would be comfortable spending, and what you are willing to spend it on. Then you need 
to figure out how long and hard you will have to work to earn that initial expenditure back and start 

making a profit. 
 

3. The product itself 
 

Here are some things you can ask about the product you are considering selling. 
 

* Do you like it? Can you stand by the product or service and agree that it is a good product and 
worth what you pay for it? 

 
* Do others sell it? Competition is not a bad thing - market saturation is a different story. If millions of 
other people in your demographic are selling this product, you might want to look for something else 

to sell. If no one is selling the product and there is no competition, that may sound good, but you 
need to consider that the reason the product isn't being sold could be because it's not in demand. 

 
4. How much time do you have? 

 
Direct sales is very much the kind of business where what you put into it is what you get out of it. Be 

realistic about how many hours you can work each week, and figure out if you can meet your 
financial goals in those hours. 

 
 
 
 

HOW TO FIND OUT IF THE BIZ IS RIGHT FOR YOU! 
 

How do you know if you want to choose to opt into a Multi-level marketing business? Well, it is just 
like anything else – you need to educate yourself before you dive into any new business proposition. 

 
1. Do your research – Before you dive into any multi-level marketing plan, make sure you at least 
know what a multi-level marketing business is and what it looks like. Read up on the definition and 

terms, the expectations, and the requirements of the business at hand. Without knowledge, you 
have no power. If it looks like something that you are interested in, then you can proceed to the next 

step. 
 

2. Visit a seminar – All multi-level marketing businesses tend to have a seminar or presentation 
where a speaker will present important information. This is an opportunity for you to learn more 

about the business of multi-level marketing and the business at hand itself. This is also an 
opportunity for you to ask important questions. 

XXOBRI.COM 



 
3. Look into the company in question – If you find that you are interested in the concept of 

mutli-level marketing and you have attended a presentation or seminar, then go onto the next step 
and dig up as much as you can about this particular company or business. Find out how many years 

it has been in service, how many employees it has, and if it is a worldwide organization. Look for 
reviews anywhere on the internet and talk to others who have been with the company for a while. 

 
4. Check out the product – If you are going to be in the business of selling a product or service, you 
need to be fully acclimated with the product. You also need to be comfortable talking about, selling, 
and promoting the product, as well. If you are not sold on the product, you cannot sell it to someone 

else. 
 

5. Be on board to sell – Make sure that you are aware that you will be required to sell the product or 
service the company is marketing and be sure that you are comfortable with that. Also, be sure that 
you know you will also have to sell friends and family to the idea of joining the multi-level marketing 
company. Besides selling a good or service, you will also be required to sell the company to your 

friends, coworkers, neighbors, and even relatives. 
 
 

 

TIPS ON GETTING STARTED IN DIRECT SALES 
 
 
Direct sales is a way for people who work from home to generate an income by selling products 
or services. How far you take it is up to you, and you can choose to sell your own products or 
sell for another company. Regardless of what you choose, you will be working with some sort of 
business or company to sell your product. So here are some tips on getting started with direct 
sales. 
 
MAKE SURE IT’S SOMETHING YOU BELIEVE IN 
 
It's a good idea to choose a product that you like and "believe in." It's pretty hard to sell 
something you either dislike or know little about. However, just liking something does not mean 
it's something you can sell. What you need is to find that combination of a sellable item that you 
like and a company that produces or sells it. 
 
 
SET BUSINESS GOALS 
 
Setting goals is always a good idea for any business, and direct sales is no exception. Your 
goals can be financial or they can be more personal. Then you'll also need to set goals for your 
actual business - how many hours are you going to be spending on your business the first 
week? How about a month from now? How many items do you want to be selling per week 
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three months from now?  
 
SET BUSINESS PLAN 
 
Like setting goals, developing a business plan helps keep you focused. This does not mean you 
can't be flexible, but it does mean you have a sense of where you're going. Make a plan about 
how you are going to go about your business. What are you going to sell? What are some of the 
ways you plan to promote your business? This could be craft shows, a strong internet presence, 
conferences, etc.  
 
IDENTIFY YOUR TARGET MARKET 
 
Your target market is composed of the people to whom you want to sell. The more focused this 
group is, the better. Research the needs and wants of people in your demographic, and be 
specific - "women over 30" is too vague a demographic. Most sources agree that you need to 
hone in on your target market and tailor promotional efforts toward their specific needs. 
 
CREATE A MARKETING PLAN 
 
It's a good idea to develop a basic marketing plan. This can be as simple as adding a mailing list 
to your website or as complex as having multiple affiliates, but you need to have some sort of 
beginning plan. You can actually hire a professional to help you in this regard, and he or she 
can guide you regarding the specifics of marketing your business. 
 
 
UNITE GOALS AND PLAN 
 
After you get your goals and plan written out, put them together. Match the goals with the steps 
in your business plan that are required to reach that goal. For example, say one of your goals is 
to make $150 a week. Look at your business plan - how many items will you have to sell to 
make that? What method of sales will you need to employ to achieve that income level? 
 
 
ASK THE RIGHT QUESTIONS 
 
When you are deciding whether or not to sign up with a particular company, it's helpful to ask 
strategic questions to save time and get the information you need. Here are some suggestions: 
 
* What can I expect to pay out-of-pocket to get started? (It's helpful for you to have a clear 
budget in mind already as to what you can afford.) 
 
* What do I do with inventory I can't sell?  
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* If I decide to stop selling for your company, what is the procedure for leaving? 
 
* Does my income come from the products I sell? (This is important - it's a red flag if a company 
pays you only if you get someone else to sell for you, or pays you according to some other 
criteria besides the income generated from sales.) 
 
 
 
 
INVEST IN YOURSELF, AND YOUR BUSINESS! 
 
Before you venture into any new business, there are going to be some costs involved. Starting 
businesses via the internet is much cheaper than in the old days, when you had to rent a venue, 
buy all your product, and sink thousands of dollars into the business before you even started. 
Still, some start-up costs are inevitable, such as: 
 
* Equipment for your home office - You will need a computer with a high-speed internet 
connection if you want to be competitive in the online market. You can also hold parties online 
to showcase your product, and the internet is a good place to advertise. 
 
* The business opportunity and/or product itself - You may decide to purchase something in bulk 
and then sell it, but of course the original purchase will cost money. If you are making something 
yourself, the cost of materials and the cost of your time need to be considered. 
 
* Hours you plan to work - You need to have specific work hours so that you get things done 
more efficiently, and also so you don't get overwhelmed by working all the time.  
 
*Branding, Website, or Coaching- To help your business continue to grow, and to set you apart 
from other distributors, you may decide you need these services as well. 

 
IF YOU’RE READY TO GO ALL IN WITH YOUR NEW BIZ, AND WANT TO KICK IT UP TO 

THE NEXT LEVEL, SCHEDULE A FREE STRATEGY CALL WITH ME TODAY! 
 

WWW.CALENDLY.COM/XXOBRI 
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