
 



 

A lead magnet is also known as a freemium, optin, freebie, 
etc! Whatever you call it doesn't matter-- at the end of the 

day what really matters is how you LEVERAGE it! 
 
 
 

Here's why you NEED one- 
 

1. It adds value to your tribe! & if you do it right, it'll be such an IRRESISTIBLE 
value that it HOOKS your tribe & keeps them coming back for more! 

2. It positions you as the “expert”, “go-to”, “it girl” when it comes to your industry and 
niche! 

3. It builds TRUST! 
4. It builds a relationship! 
5. It gives you more access to your reader, and vice Versa.  
6. It creates your first “transaction”! Research shows it's a lot easier to get a repeat 

customer versus a new one! 
7. It works into a sales funnel saving you time and money marketing only to your 

tribe!  
8. It helps manage expectations. 
9. It helps you get to your quality > quantity! 

 



 
Lead magnets can be almost anything! Here are just a 

few examples! 
 

● E-Books, Pdfs 
● Webinars 
● Challenge groups 
● Checklists 
● Quiz  
● Consultation  
● Video  

 

 
What every Lead Magnet Needs- 

 
It's VITAL that you make sure your lead magnet is irresistible, serving, and in the right 

format for your tribe to really benefit from!  
 

Here are a few criteria to keep in mind when planning and creating 
your perfect lead magnet: 

 
● Best if can be used/read/put into action in 15 minutes or less 
● Make it good, everyone else's is good, you don't want to be the babe 

with the janky freebie. You want them to want to love it so much they 
share & come back from more!  

● It's something they can do and get a real result 
● It serves your tribe. 
● It fits your branding vibe. 
● It helps you to meet your goals! 

 
 

So now it's time to get busy creating your sales funnels and lead magnets!  
 



 
LEVEL UP-- 

 
Many girl bosses will spend a lot of time and effort making a new sale. 
Once the purchase is done, they make sure the customer receives their 
product and then call it a day, moving onto the next sale. If you ask me, 
that’s a big mistake when you can do something as simple as setting up a 
series of auto-responder messages can help you improve your relationship 
with your customers, reduce refund rates, increase word-of-mouth 
advertisement, and most importantly improve your bottom line.  
 
So what do I mean by that? Let’s  start with the basics: The idea is to write 
a short series of email messages that will be auto delivered (via your 
auto-responder) to anyone buying a particular product of yours.  

 
Want to know more? Set up a FREE mini strategy session 
with me to chat about taking your sales funnels to the next 

level! http://calendly.com/xxobri 
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